CLIENT PROFILER—FIND LIFE INSURANCE OPPORTUNITIES ALL AROUND YOU

Client Types | Profile

) Under age 55

) Traditional retirement assets are
well-funded

) Looking to increase income in
retirement and has a need for
death benefit protection

) Looking to leave a lasting legacy
to their loved ones

Client Risks

@ market volatility
o

outliving retirement savings

@ inflation

Inflation

Inflation is sneaky. It's unpredictable. And it's a factor
that can be overlooked by clients when they’re planning
for retirement. Although it might be easy to dismiss a
high rate of inflation as an extraordinary and temporary
circumstance, you still need clients to understand that
the unpredictability of it is one reason it's an imperative to
plan for it. Cash value in a life insurance policy can help
supplement a client’s savings or even have an increasing
death benefit that can increase their legacy over time.

Conversation Starters

Is your retirement plan for
20-30 years?

Have you considered the impact
of inflation for both retirement and
legacy planning purposes?

Would you be able to sustain
your lifestyle if your purchasing
power was reduced by inflation?

Have you considered how the

rate of inflation you experience in
retirement might impact the value
of what your portfolio is worth?
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@ Prudential



Life insurance is issued by Pruco Life Insurance Company (except in NY), and Pruco Life Insurance Company of New Jersey (in NY). All are
Prudential Financial companies located in Newark, NJ.

This material is being provided for informational or educational purposes only and does not take into account the investment objectives or
financial situation of any clients or prospective clients. The information is not intended as investment advice and is not a recommendation
about managing or investing a client’s retirement savings. Clients seeking information regarding their particular investment needs should
contact a financial professional.

We do not provide tax, accounting, or legal advice. Clients should consult their own independent advisors as to any tax, accounting, or
legal statements made herein.

All guarantees and benefits of the insurance policy are backed by the claims-paying ability of the issuing insurance company. Policy
guarantees and benefits are not backed by the broker-dealer and/or insurance agency selling the policy, nor by any of their affiliates, and
none of them makes any representations or guarantees regarding the claims-paying ability of the issuing insurance company.

© 2022 Prudential Financial, Inc. and its related entities. Prudential, the Prudential logo, and the Rock symbol are service marks of
Prudential Financial, Inc. and its related entities, registered in many jurisdictions worldwide.
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Investment and Insurance Products:

Not Insured by FDIC, NCUSIF, or Any Federal Government Agency.
May Lose Value. Not a Deposit of or Guaranteed by Any Bank,
Credit Union, Bank Affiliate, or Credit Union Affiliate.




